International 
Marketing Information 
Series 


auf 


Foreign Economic Trends 
and Their Implications 
for the United States 


DECEMBER 1984 
UNITED KINGDOM 


FET 84-123 
Frequency: Semiannual 
Supersedes 84-60 


PREPARED BY 
AMERICAN EMBASSY LONDON 


U.S. DEPARTMENT OF COMMERCE 


International Trade Administration 
Washington, D.C. 20230 


Available by subscription from the Superintendent of Documents, GPO, Washington, D.C. 20402. Annual subscription, 
$66. Foreign mailing, $16.50 additional. Single copies, $1.75, available from Publications Sales Branch, Room 
1617, U.S. Department of Commerce, Washington, D.C. 20230. 





UNITED KINGDOM: KEY ECONOMIC INDICATORS 
(Unless otherwise stated, millions pounds) 


Percent 
INCOME, PRODUCTION, EMPLOYMENT 1982 1983 Change 


GDP, Current Prices 234.0 256.8 
GDP, 1980 Prices 206.2 
Per Capita GDP, Current Prices 
Investment, 1980 Prices 
Total 
Plant & Equipment 
Real Personal Disposal Income 
Indices (1980 = 100) 
Industrial Production 
Average Earnings 
Labor Force (Millions) 
Unemployment Rate (%) 


MONEY AND PRICES 


Gold & Foreign Exchange Reserves (c) 

Sterling M3) (Broad Money) 

Interest Rate (%) (e) 

Indices: 
Wholesale Prices (1980 = 100) 118.0 
Consumer Prices (1974 = 100) 320.4 
Volume of Retail Sales (1980 = 100) i92.5 


BALANCE OF PAYMENTS 


Exports 
US Share 
Imports 
US Share 
Invisible Balance. 
Current Balance 
Total Investment & 
Other Capital Transactions 


FOOTNOTES: 


(a) Percentage change Q1:84/91:83 

(b) Percentage change Q1:84/04:83 

(c) End of the period 

(d) Monetary growth for 12 months ending in mid-May 
(e) London clearing bank base rate 

(f£) As of August 17, 1984 


1984 
Ql 


66.8 
52.4 
N/A 


9.9 
3.5 
N/A 


#2.1 
-0.6 

N/A 
12.6 





UNITED KINGDOM 


Summary: 

While confidence in the UK economy is presently slipping 
somewhat as a result of the coal miners' strike -- the miners have 
been on strike since March 12 -- the medium term outlook for the 
British economy is still reasonably optimistic. The strike has 
been the primary reason that real GDP has been expanding at a 
smaller rate in 1984 than orginially envisioned at the beginning of 
the year. While most private forecasters have lowered their 


estimates of real growth by 0.5 to 1.0 percentage points for this 


year, in turn, most have raised their estimates of growth for 1985, 


as they expect the British economy to rebound quickly once the 
strike is settled. 

The British economy is now entering its third year of the 
current economic recovery. As might be expected the growth in 
consumption is slowing down, while expansion in investment and the 
external sector is taking place. Expansion in these areas should 
provide the "engines of growth" that will keep the economy 
expanding this year and next. We think this stage of the British 
recovery offers particularly good opportunities for the sale of 
many products and services by U.S. business. In the second half of 
this report we identify a number of areas we think are particularly 


good prospects over the next eighteen months. 
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A. THE CURRENT ECONOMIC SITUATION AND TRENDS 


Has there been a pause in the U.K. economic recovery? 


It appears that the first half of 1984 performance of the 
British economy will not be as promising as had been forecasted. 
Price increases have tended to be moderate so far this year (5.1% 
rise in retail prices for the twelve months ending May 1984), but 
other economic indicators currently point toward a "pause" in 
Britain's economic recovery. 


Overall real Gross Domestic Product rose by 1.0% on an annual 
basis in the first quarter 1984, considerably less than the three 
percent expected by government and private forecasters. Interest 
rates rose sharply in July from 9 to 12%, but have recently fallen 
back somewhat. The base rate now stands at 10.5%. Unemployment 
has been rising slightly since last November, and now totals 
3,053,000 unemployed or 12.7% of the workforce. The external trade 
account so far in 1984 has been in deficit each month through the 
end of July. For the first seven months of 1984, the current 
account recorded a surplus of 508 million pounds, as the higher 
Surplus on invisibles more than offset the trade deficit. 


Three factors thus far in 1984 have contributed to the slowdown 
in economic growth: the coal miners have been on strike since 
March; interest rates have risen; and consumer spending has been 
considerably below expectations. 


Overall, preliminary estimates of UK economic output just 
released by the government indicated that the output measure of 
Gross Domestic Product fell by about 0.5 percent between the first 
and second quarter of 1984, due in no small measure to the coal 
strike. This was not unexpected as the output of the production 
industries has been falling since February. The index stood at 
103.5 at the end of January and fell to 99.9, or a 3.5% drop in 
five months. Energy production suffered an 11% fall, and the 
production of consumer and investment goods stagnated (almost no 
growth in first half of 1984). Intermediate goods output fell by 
5.4%, which largely reflected falling levels of inventories. 


The coal strike has not only affected the output of the energy 
sector -- energy production is off 10.5% since January -- but of 
related industries as well. In May, steel production fell by 6.9% 
compared to April, due almost entirely to lower coal deliveries. 
British Rail's net revenues have fallen by about 5 million pounds a 
week due to a 90 percent decline in coal freight revenues. 
Government expenditures have risen because of increased costs for 
social services and maintenance of law and order -- The Times 
estimated that law and order costs have run about one million 
pounds a week. 





Consumer spending in the first half of 1984 grew in real terms 
by 2.1% (on an annual basis), substantially below official 
forecasts of real growth for the first six months of 1984. The 
Major impact appears to have come from an unexpected drop in real 
eer. disposable income in the first quarter of 1.4% over the 

ourth quarter of 1983, and an equally unexpected rise in the 
savings ratio to 9.2%. Retail sales fell by 1.0% in volume terms 
in the first half of 1984 over the second half of 1983, as sales of 
both durable and non-durable goods were off. 


Base rates by mid-August stood at 10.5% compared to 9% at the 
beginning of the year. In July, interest rates increased rapidly 
from 9 to 12% due primarily to market reaction to relatively large 
budget deficits and rapid growth in the monetary aggregates. Rates 
recently decreased to 10.5% as the budget deficit (the PSBR) and 
the broad money aggregate (sterling M3) came back into line with 
official targets. Lending to the corporate sector has remained 
strong so far in 1984. Most knowledgeable observers expect 
monetary aggregates to stay within their target ranges and the 
budget deficit to remain under control for the rest of the year. 


On a more positive note, the outlook for investment is 
favorable. Overall real investment grew at higher-than-anticipated 
rates in the first quarter, a real increase of 9.9% (first quarter 
1984 over first quarter 1983). Construction was particularly 
strong, up 10.7% in constant prices. 


British business should have ample resources for new 
investment, as corporate borrowing is up as reported earlier, but, 
more important, corporate profits have been at record levels so far 
this year (almost 4 billion pounds in the first quarter). The 
major limiting factor to future investment growth is weak domestic 
demand, according to a recent Confederation of British Industry 
(CBI) survey of business intentions. Over 80% of British 
manufacturing firms polled told the CBI that perceived lack of 
future demand for their products was the single biggest factor 
limiting capacity expansion. The consensus among forecasters is 
that real investment will grow about 6. 5% this year. 


The growth in non-oil exports has been substantial so far this 
year, as the world-wide economic recovery continues. In real terms 
non-oil exports have risen over 7% (first half 1984 over first half 
1983). Oil exports have slipped and oil imports have risen, as 
British utilities and manufacturers have substituted oil for coal 
as the miners' strike has worn on. This substitution has amounted 
to an estimated 1.2 million tons of oil per month, resulting in 
lower oil exports -- about 12% less than they might have been if 
there were no strike. Non-oil imports have risen by 7-1/2% in real 
terms in the first seven months of 1984. 
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Receipts from invisibles and the services continue to be 
strong. The value of UK's net external assets rose in 1983, to 
55.6 billion pounds. In the first quarter of 1984, net earnings 
from portfolio investments registered a 900 million pound surplus 
for the quarter. So far this year first quarter earnings from the 
export of services were 1,068 million pounds, up by 1.3% in real 
terms. Service imports are expected to grow by 1.2% in real terms 
this year. 


Government Economic Plans 


In March during the annual "Budget Day" speech, Chancellor of 
the Exchequer, Nigel Lawson, laid out the Government's plans for 
continuing the economic recovery and announced substantial changes 
in existing British tax laws. The 1984-85 budget has been viewed a 
major attempt at tax reform as well as an effort to generate 
greater levels of savings and investment domestically, by a) 
lessening government's share of output (government expenditures are 
to be held to zero real growth while taxes are cut) and b) 
restructuring the tax system to reduce the burden of taxation on 
individuals as well as British business. The tax reforms announced 


in the 1984-85 budget may be of interest to U.S. exporters and 
investors. 


Among the more significant measures was the phasing out of the 
first year capital depreciation allowance. The allowance of 100%, 
will be reduced annually to a 25% declining balance by 1986. Stock 


relief has been abolished. (Stock relief provided a means to allow 
tax relief to corporations which found the value of their inventory 
growing as a result of inflation, rather than as a result of 
increase in volume.) Corporate taxes are being reduced in steps 
from 52% to 35% by 1986. There have been significant changes in 
the tax relief available which has heretofore been to foreign 
domiciliaries working in the U.K. for foreign employers. These tax 
reliefs had provided a reduction in taxable income through a 50% or 
25% income exclusion benefit. Expatriates who arrive in the U.K. 
after July 31, 1984, will no longer be entitled to this benefit. 
This change has been viewed with considerable concern by many U.S. 
businesses and the American Chamber of Commerce in London has been 
seeking modifications in the government's proposals to compensate 
for higher effective U.K. tax rates on earned income. 


The Outlook for 1984-85 


The latest government forecast envisions real GDP growth of 
about 3% in 1984 and about 2.5% in the first half of 1985. 
Inflation is predicted to be down to 4.5% by the end of 1984, and 
to fall further to 4% by June 1985. Real consumer expenditure is 
expected to grow at a slower pace than in 1983 -- by 3.6% this 
year, and 2.7% in the first half of 1985. In contrast, real 
investment is expected to grow at higher rates than in 1983 -- by 
6.5% in 1984 and 4.5% in the first half of 1985. 
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Areas of Opportunity for American Business 


Despite the slowdown in U.K. economic activity so far this 
year, opportunities for U.S. business remain. Since the beginning 
of the current cycle of economic expansion, British imports have 
grown substantially -- from 2.8% in 1981, to 11.3% in 1982, 15.83% 
in 1983, and 15.5% in the first four months of 1984 (compared to 
the same period a year earlier). 


Imports of Manufactured Goods as 
as Percent of Domestic Consumption 


TWELVE MONTHS 
ENDING 
(year over previous PERCENT 
year) CHANGE 


DEC SEPT 
DIVISION/CLASS 1978 1983 1983/1978 


Total Manufactures 26.3 30.8 17.1 


Man-made fibers 41 66 60.9 
Electrical and electronic 

engineering goods 31 42 335 
Rubber and plastics 18 24 33.3 
Textiles 31 41 3243 
Leather & leather goods 34 43 26.5 
Office machinery & data 

processing equipment 92 21.7 
Chemicals 28 34 21.4 
Metal manufacturing 25 30 20.0 
Motor vehicles and parts 33 51 LFii 
Instrument engineering 52 57 9.6 
Mechanical engineering 

goods 32 33 
Metalliferous ores 

Food, drink & tobacco 

industries 20 


*Indicates U.K. re-exports. 
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Optimism over the outlook for new investment in 1984-85 also 
offers opportunities for U.S. firms. The government's budget day 
decision to phase out generous capital depreciation allowances by 
1986 is likely to advance British corporations’ investment plans 
into 1984-85, to enable them to take maximum advantage of the first 
year capital depreciation allowances before they are phased out. 
The following might prove useful in identifying which areas of 
investment have been expanding in recent years. 


U.K. Investment by Sector 
(nominal terms, percent change except where noted) 
1981 1982 1983 84:1/83:I1 


Extraction of oil and 
natural gas 21.43 5.3 -11.1 tea 


All other energy 
and water -2.5 Sea 26.8 


Distribution, hotels 
and catering repairs 14.2 i3<2 


Transport and 
communications -1.6 


Financial and 
business services 


Other industries 
and services 


Housing 


Total Investment 
(billions pounds) 


Total Investment 





B. IMPLICATIONS FOR THE UNITED STATES 


Introduction: 


Through 1983 and the first half of 1984, the British economy 
continued to recover at a modest pace. Economists continue to 
predict growth of 2 to 3 percent for 1984, despite the coal miners 
strike and other difficulties noted above. For 1985 the U.K. should 
continue to grow in line with other European countries although not 
as dramatically as the U.S. or Japan, and we expect significant 
opportunities for U.S. firms and products through 1984 and beyond. 


A recent Wall Street Journal article quoted a number of prominent 
economists and British businessmen as saying that Britain had the 
best economic outlook in Europe for the next five or ten years. 
According to the Journal there is a feeling that politically and 
economically the U.K. is in better shape now than at any time since 
the end of the war. The standard of living continues to rise, and 
inflation is at its lowest point in years. The Journal sees the 
national mood as confident with optimism about the future growing. 


While other observers might challenge this assessment, there are 
grounds for optimism about Britain's future. The large 
Parliamentary majority won by the Conservative Party in the last 
general election guarantees a continuation of present policies for 
another three to four years. This continuity in policy, coupled 
with a firm determination to reduce the government's role in the 
economy, should help create conditions for sustainable economic 
growth led by a reinvigorated private sector. While the coal 
miners' strike has continued for over six months, the miners have 
not won the necessary public support which enabled them to topple 
Heath's Conservative Government in 1974. The militant trade 
unionism of the 1960's and 1970's seems on the wane. 


Unemployment remains a major problem however, with 12.7 percent of 
the labor force out of work. The prospects for any significant 
reduction in present unemployment levels will depend in part on the 
pace of economic growth and the speed of transition of the British 
economy away from traditional manufacturing to high technology and 
services, where job prospects should be brighter. 


The strength of the US dollar remains the major obstacle to U.S. 
exports, whether to Britain or worldwide. Virtually every week in 
the second quarter of 1984, it seemed the dollar would reach a new 
record against the pound sterling, falling at one point below $ 
1.30, and most other European currencies. This is a fall of more 
than $ 1.10 since 1981, when the rate was $ 2.40 to the pound. Even 
ignoring inflation, U.S. goods in some cases can cost 80 percent 
more in sterling now than they did just over three years ago. 
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This is not however an absolute obstacle for sale of U.S. goods. 
American goods are still regarded highly and accepted readily at 
both the industrial and consumer levels, though firms can not expect 
products to sell themselves. Despite strong competition from 
domestic and other foreign suppliers, there are many excellent 
opportunities for U.S. companies willing to market their products 
aggressively. U.S. exports to Britain for 1983 fell only 0.2 
percent from 1982, from 10.644 billion to 10.621 billion dollars. 
And despite record values for the dollar, U.S. exports to the U.K. 
jumped 8.5 percent in the first half of 1984 compared to first half 
1983. The United Kingdom has been and should remain the third 
largest trading partner of the U.S. in the world. 


American goods which compete on price alone are certain to be 
affected; American products offering high quality, reliability, 
technical sophistication or other important features can still 
compete most effectively in this market. This is clearly 
demonstrated by the stability of U.S. exports to this market in 1983 
and the growth of the first half of 1984. American firms willing to 
invest the time and effort required to overcome the strong dollar 
can in many cases realize tremendous returns on their investment. 


With the continuing emphasis in raising general productivity in the 
U.K., long term prospects are good for US exporters of equipment 
designed for energy conservation, and more efficient production, 
piant maintenance, materials handling and similar products. The 
recessionary economy encouraged British management to increase 
productivity of existing resources and develop more efficient 
methods of manufacture. As the economy recovers more firms should 
be in a better position to undertake those capital investments 
designed to ensure the better productivity achieved is not lost. 


The U.S. & Foreign Commercial Service (USFCS) in London (and 
worldwide) has many programs to assist American firms take advantage 
of improving ecomonic climates. USFCS Officers and Specialists are 
in constant contact with U.K. firms who want to supplement existing 
lines with appropriate products from America. USFCS London in 1983 
processed almost 2000 Trade Opportunities from British firms seeking 
American contacts; these are disseminated throughout the U.S. via 
the Trade Opportunities Bulletin and by U.S. Department of Commerce 
District Offices. London has recently begun an aggressive program 
of Trade Days where officers and specialists travel throughout 
Britain to maximize the number of British firms taking advantage of 
this important program. 


The Agent/Distributor Service (A/DS) and other programs available 
through the USFCS help new-to-market firms take advantage of 
opportunities for U.S. goods. The A/DS service a unique low cost 

way for US firms to reach a wide audience of potential agents or 
distributors through the Embassy Commercial Newsletter, published ten 
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times a year and mailed to over 5000 UK firms (with a total audience 
approaching 15,000 readers). Our fully computerized Automated 
Information Transfer System (AITS) also enables us to send 
information to UK firms which already have expressed interest in 
handling similar type products. 


We also offer a comprehensive service to help American companies 
participate in British trade fairs, and to mount solo exhibitions 
right in the Embassy building. The United States International 
Marketing Center (USIMC), located in the Embassy, can arrange a 
Business Sponsored Promotion (BSP) of a US company's products and 
services, or participation in one of the Multi-Firm theme 
exhibitions periodically scheduled through the year. Details of 
1984 & 1985 Trade Fairs and Exhibitions sponsored by the USIMC are 
included below. 


For American firms interested in licensing the manufacture of their 
products in the UK, 1984 may be a good time to investigate and 
select an experienced and capable manufacturing partner. Many 
reputable and competent U.K. firms are seeking licenses for products 
to extend or complement existing ranges. 


Details on the A/DS, Trade Opportunities and other programs are 
available from Commerce Department District Offices located 
throughout the U.S. Following the list of Best Prospects for 
American exporters, we have a list of Market Research Reports 


commissioned by the Department on the U.K. market. These reports, 
available to all U.S firms, can be of great benefit and assistance 
in exploring the opportunities in this market. 


The following U.K. market sectors are believed to offer the best 
export opportunities for U.S. suppliers, and will be the focus of 
USFCS London's attention in the 1984/5 period. There follows a 
brief thumbnail sketch of each of the industry sectors which will be 
included in the Industry Sector Analysis section of the London's 
Fiscal Year 1985 Post Commercial Action Plan (available through U.S. 
Commerce Department District Offices). 


Electronic Components: 


These offer a substantial opportunity for export sales to the U.K. 
While local production base for standard components is strong, the 
lower volume and higher cost items offer best potential. Products 
which stand out are high speed/high power devices, module level 
electronic assemblies and interconnection devices. End user market 
fluctuations create short term famines of standard components also, 
which gives the export houses and distributors in the U.S. the 
opportunity to share in this lucrative market. 
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Electronics production and Test Equipment: 


A concentration of investment in the U.K. in clean high-tech 
industry has created a new demand for production and test gear. ATE 
and diagnostic aids, semiconductor processing, and automated 
handling and assembly are the highlights, but at a lower level, 
specialized hand tools and rework equipment also have high potential. 


Telecommunications: 


The dual thrust of advancing technology and the reorganisation of 
the defacto PTT in Britain has created a new and exciting market for 
subscriber equipment of all kinds. The central exchange and 
transmission side is still effectively closed to non U.K. firms 
(including EEC members) but the careful selection of British 
partners acceptable to British Telecom and the local industry can 
circumvent this and leading ultimately to profitable business for 
U.S. firms. 


Computers and Software: 


Effective dominance of mainframes, minis, micros, and software by a 
handful of successful U.S. firms has created a healthy market for 
plug compatible peripherals, applications software, and indeed 
look-alike machines. Newcomers to the market prosper without 
cutting into the industry leaders' markets, but by taking advantage 
of the traditional 20 percent annual growth rate. For most 
companies the primary competition comes from other U.S. firms 
selling into the market, rather than from local production. 


Automotive Parts and Accessories: 


The cost of motoring is still increasing in the U.K. and there is an 
ever increasing trend for the average domestic motorist to carry out 
his own maintenance wherever possible. Consequently there is a 
steady growth market averaging almost 4.6 percent per annum 
increase. More firms operating fleets of cars have established 
their own maintenance programs and this expanding market should 
present a prime target especially for NTM/NTE firms. 


Building Industry Products: 


The U.K. building industry has been traditionally oriented for many 
years and new innovative products readily available from the U.S. 
have not been particularly easy to market. The current scene is 
changing rapidly. However with the acceptance of new techniques by 
the building fraternity and significant market opportunities re- 
opening up. Private development is also moving ahead well in the 
industrial, commercial and domestic sectors. Products ranging from 
entire buildings to fixtures and fittings are attractive and the 
market is conservatively estimated to exceed 2-3 billion dollars. 
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Medical Equipment and Apparatus: 


Most interest is in high tech products, electronic medical 
equipment, and in disposables. Quality, delivery and after sales 
service are main criteria, although price is a factor in the NHS 
because of budget considerations. There is developing interest in 
biotechnology. Selling direct to the NHS is still difficult because 
of its buying structure, and firms interested in exporting to that 
market should work through good agent with established contacts. 
Private hospitals continue to offer good prospects. Post plans to 
hold a Medical Equipment Show in the USIMC, to follow the successful 
1983 event. 


Giftware: 


The commerce department will again sponsor U.S. participation in 
International Spring Fair February 1985. The 12 American companies 
which participated in 1984 found substantial business opportunities 
resulting from participation. It is considered there is great 
potential for the American giftware manufacturers to obtain a larger 
slice of this 7.5 million dollar market. 


Housewares/Hardware: 


While difficult to quantify this market we can report that 
housewares/hardware section of the International Spring Fair has 
grown to nearly 500 exhibitors. British subsidiary companies of 
American manufacturers and distributors of American products all 
reported excellent business in 1984 and USDOC will include 
hardware/housewares in 1985 International Spring Fair Pavilion. 
There are ample opportunities for American manufacturers to take a 
greater share of this market which is estimated to include household 
products (1,150 million dollars), home improvement (1,810M), 
gardening (480M), builders and hardware products (270M), and other 
products (600M). 


Wood and Upholstered Domestic Furniture: 


British market for domestic furniture from 1973 to 1983 increased 23 
percent and imported furniture now accounts for around 25 percent of 
the market, a 15 percent increase in the past 10 years; forecasts 
indicate that imports will gain an increased market share at the 
rate of 1.4 percent per year to the end of this decade, and that the 
British market for domestic furniture will rise by about 7 percent 
yearly during the next five years. 





Menswear: 


A recent survey reports that 1983 sports clothing sales totaled 400 
million dollars at retail, an increase from 1982 of 40 percent. 
Best prospects for current season are reported to be brighter casual 
wear and other casual merchandise; knitwear; co-ordinated 
leisurewear (as already exists in Women's ranges). There has been 
no serious attempt by U.S. manufacturers to develop the British 
market, with the exception of jeans, a sector now saturated. Post 
intends to stage a group exhibit at one of the menswear exhibitions 
in 1985 to encourage both NTE/NTM and OTM companies which have not 
remained in the U.K. through the recession to benefit from current 
improved conditions. 


Seafood: 


A Ross Seafood company report published in April indicated that U.K. 
fish consumption reached its highest level for 13 years. Seafish 
industry authority has developed TV advertising campaign to increase 
consumer awareness of fish as an interesting, nutritious, and 
economical food. Growing awareness of different species, 
particularly among younger people who have travelled and experienced 
new foods and methods of cooking, and who visit the growing number 
of ethnic restaurants in London and other large cities, should make 
this market particularly attractive to Ameican producers and 
distributors. 


A USNMFS/FCS sponsored seafood exhibition is planned either for the 
USIMC or at The International Food Exhibition at Olympia in 
February/March 1985. 


Catering Equipment: 


The market for catering equipment (other than food and drink 
manufacturing plants) is believed to be around 150 million dollars. 
Catering equipment is the only growth area (around 8 percent p/a) in 
a static food processing and packaging market as firms attempt to 
catch up on mass catering and franchised fast food sectors ignored 
for many years. All U.k. shopping centers now contain fast food 
franchises, and as industry and commerce strive to reduce catering 
costs the growth of contract catering and vending has been rapid. 
For U.S. producers the market offers good opportunities and though 
competition is strong U.S. expertise and vending technology should 
be successful in U.K. markets. 





Materials Handling Equipment: 


A recent report called the U.k. indsutry weak and stated "It is 
evident that countries such as Japan, Germany and the U.S. are 
consideraby more advanced in the application and supply of new 
handling technologies". Germany has largest share of world market 
and currently sells twice as much in the U.k. as U.S. producers. 
Some U.K. firms now work a multishift system previously prevented by 
union pressure. These changes open up the market for flexible 
manufacturing systems and for application of electronics to machine 
control. Processing industries are a particularly large customer 
for mechanical handling industry and U.S. expertise is well tested 


in this area. Applications requiring heavy plant have tended to go 
to U.S. producers. 


Printing & Graphic Arts Equipment: 


The recession affected all sectors of the U.K. printing industry 
through closures, lay-offs and other cost cutting measures, and 
production is still below capacity level. However the recent 
economic upturn should allow U.K. firms to begin building on 
improvements made. To keep its second place in High Technology pre 
press area world markets, British printing equipment industry must 


adapt more rapidly to changing customer needs and maintain high 
leveis of investment in latest production techniques. Good 


opportunities for U.S. firms should be in traditional mechanical 


areas (printing presses, bookbinding machinery and paper converting 
equipment) as well as tehnically advanced graphic reproduction 
equipment / 


Services Industries: 


Service Industries in the U.K. have provided the fastest growing 
sector of the economy in the past several years. London is 
undoubtedly a world financial center and a center for trade for all 
of Europe, Africa, the Middle East and even Asia. There are 
significant opportunities for American Service companies in Britain, 
which has probably the largest American business community in the 
world. Many American service companies have established operations 
in Britain and have done extremely well in a wide variety of 
sectors. We expect that as the service economy continues to expand 
in Britain, there will be substantial opportunities for U.S. firms 
across the board. 
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UNITED STATES INTERNATIONAL MARKETING CENTER 


The United States International Marketing Center (USIMC) offers a 
prestigious venue for marketing American goods, technology and 
services in the U.K. The USIMC, open to all U.S. firms, their U.K. 
subsidiaries, distributors or agents, offers ideal services and 
facilities for exhibitions, demonstrations, presentations, meetings, 
receptions, luncheons, etc. Participation in a USIMC function can 
assure your firm a low-cost, high value way of reaching top quality 
audiences. The USIMC offers the following services: 


1. Multi-firm Exhibitions: The USIMC holds major exhibitions in 
the Embassy, in various product themes and market sectors. USIMC 
staff provide all promotion and support, and our Embassy connection 
permits low costs but high quality audiences. Past USIMC events 
have produced over $22 million in sales for 20 exhibitors. 


2. Business Sponsored Promotions: FCS London can offer Embassy 
space for individual exhibitions, receptions, and other promotions. 
In the heart of London, the Embassy is an ideal venue within easy 
reach of all London and outlying UK firms. 


3. Market Promotion Campaign: FCS and USIMC staff can provide a 
professional marketing campaign to attract maximum attention to a 
USIMC event. We design and execute a complete marketing program to 
meet your requirements and ensure that the event is known to all 
interested parties, at a cost too low to resist. 


4. Product Marketing Service: USIMC has office space and telephone 
access for US executives visiting London. Secretarial and other 
support can also be arranged. 


5. UK and International Trade Fairs: The US Commerce Department 
arranges US participation in UK or European Trade Fairs and 
Exhibitions. USFCS staff provide all support, including a campaign 
to ensure all appropriate UK firms know of US companies exhibiting. 
The Certified Trade Fair program helps US firms participate in 


various Fairs and Exhibitions worldwide approved by the Commerce 
Department. 





FCS London and the USIMC will sponsor the following events in 1984/1985: 


DATE 


Oct 
Oct 
Oct 
Nov 
Nov 
Feb 
Feb 
Mar 
Apr 
Apr 
Apr 
May 
May 
May 
Jun 
Sep 
Sep 


SHOW TITLE 


Minnesota 
Matchmakers 
Louisiana 
Nebraska 


St.Lawrence IOGA 
Int'l. Spring Fair 


"84 


Info.Industries 


Fashion Point USA 


IFSEC 85 
CAST '85 


Medequip USA 85 


London Furniture Show 


TELECOM 1985 


Micro/Repro 1985 


Autoquip 


Offshore Europe 


MAB 
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DESCRIPTION 


Invest in Minnesota 

High Technology Ind. 
Invest in Louisiana 
Invest in Nebraska 

Great Lakes Port T.M. 
Giftware & Stationery 
Information Ind. Mission 
Fashion & Textile Info. 
Fire and Security Equip. 
Cable TV Show 
Medical/Biological Equip. 
Domestic Furniture 
Telecommunications Equip. 
Micro/Reprographic Equip. 
Auto Parts & Accessories 
Offshore Equip. & Svcs. 
Men's & Boys' Wear 


LOCATION 


USIMC London 
USIMC London 
USIMC London 
USIMC London 
USIMC London 
Birmingham 
USIMC London 
USIMC London 
London 
Birmingham 
USIMC London 
London 

USIMC London 
USIMC London 
USIMC London 
Aberdeen 
London 


Embassy London at time of writing was organizing and promoting a new 
concept trade exhibition designed to introduce high technology 


American firms to potential agents, distributors, 
venture partners in the United Kingdom. 
the event will match new to market U.S. 


licensees or 
Called “Matchmakers 84", 
firms with their U.K. 


counterparts in a mutually profitable and beneficical arrangement. 
Response to the concept in the U.K. has been little short of 


sensational, with hundreds of British firms asking to attend. 


Cost 


of participating for U.S. firms is under $400 for a 3 day event. We 
hope to be able to repeat this event next year with more hi-tech 
American firms who want to enter this growing and profitable 
Information on the event can be obtained from your local 
U.S. Department of Commerce District Office. 


market. 


Other events will be added to the schedule as required through 


1985. 


40, FPO New York 09510. 


For details, contact Commercial Section, American Embassy Box 
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Listed below are current USDOC-commissioned market research reports 
on the U.K. market for the following industries: 


Apparel, Jan. 1984 

Automotive Parts, Accessories & Service Equipment, Mar. 1984 
Business Equipment & Systems, Mar. 1981 
Communications Equipment, Feb. 1983 

Electric Power Systems, Feb. 1984 

Electronic Components, Mar. 1981 

Food Processing & Packaging Equipment, Mar. 1981 
Graphic Industries Equipment, June 1983 

Industrial Fabrics, Dec. 1982 

Industrial Process Controls, Feb. 1980 

Laboratory Instrumentation, May 1981 

Medical Equipment, June 1983 

Mini-Micro Computers, Feb. 1984 

Pollution Control Equipment, Dec. 1983 

Sporting Goods & Recreational Equipment, Apr. 1983 


The following U.K. studies are in progress: 
Computer Software - to be completed by Sep. 7 
Health Care Services - to be completed by Sep 1 


All reports listed above are available from: 


National Technical Information Service (NTIS) 
U.S. Department of Commerce 

5285 Port Royal Road, Room 207 

Springfield, Va. 22161 

Sales Desk telephone: (703) 487-4650 





Export Regulation Information 
. .. In Response to Your Inquiry 


Confused about Export The Export Administration Repulatons: 


‘a ss comprehensive guide to the rules control- 
Licensin Re uirements? ling exports of U.S. products, answers 
g q 8 your questions on export licensing 
requirements: 
e When is an export license necessary? 
e When is it not necessary? 
¢ How do | obtain an export license? 
¢ What policies are followed in consider- 
ing license applications? 
How do | know when the policies 
Sees a8 change? 
eee a8 ¢ Are there restrictions on exports to cer- 
Seeaeeeee tain countries? 
¢ Are restrictive trade practices and boy- 
cotts prohibited? 
¢ Do | need a license to ship technical data? 
« Where can | obtain help? 


At no additional cost, subscribers receive 
supplementary Export Administration Bul- 
letins which explain recent policy changes 
and provide replacement pages to keep 
your set of regulations up-to-date. 


Use the order blank below to begin your 


subscription to the Export Administra- 
SUBSCRIPTION RATES tion Regulations. 


In the United States $68.00 
To foreign countries $85.00 


All Bulletins sent first class to 
both foreign and domestic ad- 
dresses. Airmail service not 
available. 


MAIL THIS ORDER FORM To: Superintendent of Documents, U.S. Government Printing Office, Washington, D.C. 20402 
wee, Credit Card Orders Only 


Enclosed is $______ 0) check; VISA’ | Total charges $_____ Fill in the boxes below. 
C money order, or charge to my 8 | Credit 


(cesses 


Deposit Account No. coon, CUTULTITL Lee 
PELETT itt aida nies 


Order No. Month/Year Lt ead 


Please send me sets of the U.S. Department of Commerce 
Export Administration oo and supplementary Export Adminis- 


tration Bulletins for the publication period beginning October 1, 1984. For Office Use Only 


Quantity Charges 
Name—First, Last 


Enclosed 
or, Sees To be mailed 


Company name or additional address line Subscriptions 


Street address 
City Zip 
(or Country) 


A eB ee ee eee ew ee 
PLEASE PRINT OR TYPE 





- Staff in Washingto 


Wouldn’t it be nice to have a 
Washington staff to keep you 
up-to-date on all you need to 
know to steer your exporting 
business on the fast track to 
success? 

Have the next best thing. Have 
BUSINESS AMERICA, our 
biweekly business magazine 
designed especially for firms like 
yours—American exporters who 


want to grow, and American 
businesses ready to enter the 
lucrative world of exporting. 
BUSINESS AMERICA is 
more than a magazine. It’s 
virtually an exporter’s service. 
We give you country-by- coun- 
try marketing reports, incisive 
economic analysis, worldwide 
trade leads, advance notice of 
planned exhibitions of U.S. prod- 


ucts worldwide, and success sto- 
ries of firms like yours. We’ll 
keep you posted on what’s hap- 
pening in government and on 
Capitol Hill that could affect 
your business and your profits. 
A subscription to BUSINESS 
AMERICA will put our export- 
ing experts at your fingertips— 
we give the phone numbers of 
our authors in every issue so you 


can call with your specific ques- 
tions, and get the answers you 
need to make savvy exporting 
decisions. 


Put BUSINESS AMERICA to 
work for you. Use the order form 


below to start your subscription 
today. 


U.S. DEPARTMENT OF COMMERCE 
International Trade Administration 


ws, 


Here’s my check made out to the Super- 
intendent of Documents. 


Mail to: Superintendent of Documents, U.S. Government Printing Office, 
Washington, D.C. 20402 


(1 Yes! 


Name 


I want to put BUSINESS AMERICA to work for me. Send me the 
next 26 issues (one year} for only $57 ($71.25 foreign). 


LJ Charge my VISA or MasterCard No. 


LITT TTT TIT ttt ttt) 


(Signature) 


Organization 
Address 
City 


DOC/BAI 


8/84 (Expiration Date) 
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